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Examine the Impact of Green Marketing Strategies on
Consumer Behaviour and Green Purchasing Decisions

Introduction

In the contemporary era, the global market
landscape is witnessing a signif icant
transformat ion towards environmental
sustainability, driven by the rising consumer
awareness of the environmental impacts of
their purchasing decisions. This paradigm shift
has catapulted green marketing strategies to
the forefront of businesses aiming to cater to
the eco-conscious consumer. Green marketing,
defined as marketing efforts designed to
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promote products or services based on their
environmental benefits, has emerged as a
crucial driver in influencing consumer behavior
toward green purchasing decisions.

The significance of green marketing strategies
in shaping consumer behavior and green
purchasing decisions cannot be overstated. As
environmental concerns become more
pronounced, consumers increasingly seek
products that not only meet their needs but

16-25



Odisha Journal of Management and Technology Vol. I, Issue - I, Jan. - Jun. 2025, PP  | 17

also contribute to the welfare of the
environment.  This shift in consumer
preferences has led businesses to adopt green
marketing strategies as a means to differentiate
themselves in a competitive market and align
with the environmental values of their target
audience.

The impact of green marketing strategies on
consumer behavior and green purchasing
decisions has been the subject of extensive
research. Studies have explored various facets
of this phenomenon, including the role of
consumer awareness, attitudes towards green
products, perceived effectiveness of green
marketing messages, and the willingness to
pay a premium for environmentally friendly
products. These research efforts highlight the
complex interplay between green marketing
strategies and the multifaceted nature of
consumer decision-making processes.

One pivotal study by Kamonthip Maichum,
Surakiat Parichatnon, and Ke-Chung Peng
(2016) utilized the Extended Theory of Planned
Behavior to investigate the purchase intention
of green products among Thai consumers.
Their  findings revealed  that consumer
attitudes, subjective norms, and perceived
behavioral control significantly influence the
purchase intention for green products,
underscoring the importance of these factors
in green marketing strategies (Maichum,
Parichatnon, & Peng, 2016).

Further research by Xiaoyun Zhang and Feng
Dong (2020) conducted a systematic review of
green purchase behavior, identifying individual
factors, product attributes, and social factors
as key influencers. Their work suggests
potential directions for future research in green
marketing, emphasizing the need for a nuanced
understanding of consumer behavior (Zhang
& Dong, 2020).

Additionally, Brahim Chekima et al. (2016)
examined green consumerism’s motivational
drivers, considering the influence of premium
price and demographics on green purchasing.
Their findings indicate that environmental

at titude ,  eco-label,  and cultural values
significantly impact green purchase intentions,
highlighting the role of green marketing in
promoting sustainable consumption (Chekima
et al., 2016).

Md. Nekmahmud and M. Fekete-Farkas (2020)
focused on green purchase decisions in
Bangladesh, applying the Theory of Planned
Behavior with additional constructs. Their
study sheds light on the present scenario of
green marketing in developing countries and
identifies key factors influencing green
purchase decisions,  providing valuable
insights for companies,  marketers ,  and
policymakers (Nekmahmud & Fekete-Farkas,
2020).

The exploration of green marketing strategies
and their impact on consumer behavior and
green purchasing decisions is crucial for
advancing sustainable consumption practices.
By understanding the determinants of green
purchasing behavior,  businesses can
effectively tailor their marketing strategies to
meet the evolving demands of environmentally
conscious consumers, thereby contributing to
the broader goals of environmental
sustainability.

Literature Review

Review of Scholarly Works

The burgeoning field of green marketing and
its influence on consumer behavior and green
purchasing decisions have been extensively
explored in scholarly research. This literature
review delves into the findings of seminal
studies that have significantly contributed to
understanding the dynamics between green
marketing strategies and consumer purchasing
behavior.

Kamonthip Maichum, Surakiat Parichatnon,
and Ke-Chung Peng (2016) employed the
Extended Theory of Planned Behavior (TPB)
to examine the purchase intention towards
green products among Thai consumers. Their
methodology involved structural equation
modeling to analyze responses from 483
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participants, focusing on the influence of
consumer attitude, subjective norm, and
perceived behavioral  control  on green
purchase intention. The study underscored
that these factors, alongside environmental
concerns, significantly affect consumers’
intention to purchase green products, although
environmental knowledge did not directly
influence purchase intention but had an
indirect effect through attitude and subjective
norms (Maichum, Parichatnon, & Peng, 2016).

Xiaoyun Zhang and Feng Dong (2020)
conducted a systematic review of green
purchase behavior, analyzing 97 papers from
2015 to 2020. Their study categorizes the
influencing factors of green purchase behavior
into individual factors, product attributes and
marketing, and social factors. The review also
highlighted the need for research adjustments
to mitigate data subjectivity, suggesting the
potential for cross-cultural research and
longitudinal studies to better assess the impact
of education and policies on green purchasing
behavior (Zhang & Dong, 2020).

In 2016, Brahim Chekima et al. explored the
motivational  dr ivers behind green
consumerism, particularly focusing on the
effects of premium price and demographics on
green purchasing in Malaysia. Utiliz ing
structural equation modeling (SEM) on data
from 405 respondents, their research found
significant  influences of environmental
attitude, eco-label, and cultural values on green
purchase intention. Interestingly, the study
revealed that premium pricing does not deter
green purchasing, challenging the
conventional barrier of high costs associated
with green products. Moreover, education level
and gender were identified as significant
demographic moderators, with highly educated
and female consumers showing greater
motivation towards green purchasing (Chekima
et al., 2016).

Md. Nekmahmud and M. Fekete-Farkas (2020)
focused on the green purchase decisions in

Bangladesh, enhancing the Theory of Planned
Behavior by incorporating constructs such as
environmental concerns, green perceived
quality, and future green estimates. Through a
survey of 638 young educated Bangladeshi
consumers and applying partial least squares-
structural equation modeling (PLS-SEM), the
study found that environmental concern, green
perceived benefits, and green willingness to
purchase significantly influenced green
purchase decisions. However, green perceived
quality negatively impacted these decisions,
suggesting a complex relationship between
perceived quality and green purchasing
behavior (Nekmahmud & Fekete-Farkas, 2020).

D. Alamsyah and Ria Yuli Angliawati (2015)
examined the buying behavior of consumers
towards organic products  in Indonesia,
focusing on the effects of quality perception
and risk perception on purchase decisions.
Their empirical study involved 366 respondents
from supermarket customers in West Java,
Indonesia. The  findings highlighted a
significant negative relationship between
quality perception and risk perception, and
both perceptions significantly influenced
purchase decisions. This study emphasizes the
critical role of improving quality perception and
reducing risk perception to enhance green
purchasing behavior (Alamsyah & Angliawati,
2015).

J. Paul, A. Modi, and Jayesh D. Patel (2016)
explored the predictability of green product
consumption using the extended Theory of
Planned Behavior, which inc ludes
environmental concern. Their study, based on
data from 521 Indian consumers, utilized
confirmatory factor analysis (CFA) and
structural equation modeling (SEM) to validate
the model. The findings indicated that extended
TPB, including environmental  concern,
provides a better prediction of green product
purchase intention than the original TPB
model . This  study contributes to
understanding the formation of green product
purchase intention and highlights the
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significant role of environmental concern (Paul,
Modi, & Patel, 2016).

R. Yadav and G. Pathak (2017) extended the
Theory of Planned Behavior to include
perceived va lue and willingness to  pay
premium as factors influencing consumers’
green purchase intention and behavior in India.
Using SEM on 620 responses, the study
demonstrated that TPB effectively predicts
consumers’ intention to buy green products,
which, in turn, influences their green purchase
behavior. The inclusion of perceived value and
willingness to pay premium in the TPB model
significantly enhanced its predictive power,
offering valuable insights for marketers and
policymakers a iming to  promote green
purchasing (Yadav & Pathak, 2017).

These studies collectively advance the
understanding of green marketing’s impact on
consumer behavior and green purchasing decisions.
They highlight the importance of consumer
attitudes, environmental concerns, perceived value,
and demographic factors in shaping green
purchasing behavior, providing a solid foundation
for future research in this dynamic field.

Ident ification of  Literature  Gap and
Significance

Despite the extensive research on green
marketing and its impact on consumer behavior
and green purchasing decisions, a notable gap
remains in understanding the specific green
marketing strategies that most effectively
influence consumer behavior across different
market segments. Most studies have broadly
investigated the factors influencing green
purchasing behavior, such as environmental
attitudes, perceived consumer effectiveness,
and social norms, without delving into the
efficacy of specific green marketing strategies
(e.g., eco-labeling, green advertising, product
greening) and how these s trategies
differentially affect  various consumer
demographics and psychographics.

This gap is significant because identifying
the most effective green marketing strategies
can enab le  bus inesses  to  t a i lo r  the i r
marketing efforts more precisely, leading to
inc reased  green produc t  adop t ion and
cont r ibut ing to  broader  environmental
susta inab i l i ty goa ls .  Fur thermore ,
unders tand ing how these  s t ra tegies
influence different segments of the market
can help marketers to allocate resources more
efficiently and develop targeted campaigns
that resonate with the values and preferences
of diverse consumer groups. Addressing this
gap  wi l l  no t  only advance  academic
knowledge in the field of green marketing but
also provide practical insights for businesses
str iving to  enhance their environmental
impact through more effective marketing
practices.

Research Methodology

Research Design

The study adopted a quantitative research
design to investigate the impact of specific
green marketing strategies on consumer
behavior and green purchasing decisions. This
approach facilitated the measurement of
variables and the establishment of
relationships between them, thereby allowing
for  the objective assessment of the
effectiveness of various green marketing
strategies across d ifferent consumer
demographics.

Data Collection

Data were collected through a structured online
survey, distributed to a target population of
consumers aged 18 and above, who have had
experience with purchasing green products
within the last year. The survey was designed
to capture respondents’ perceptions of green
marketing strategies, their environmental
attitudes, and their reported green purchasing
behaviors.
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The survey comprised of three sections: (1)

demographic information of the respondents, (2)

their perceptions and attitudes towards green

marketing strategies (e.g., eco-labeling, green

advertising), and (3) their reported green

purchasing behavior over the past year. The

questionnaire utilized a Likert scale ranging from

1 (Strongly Disagree) to 5 (Strongly Agree) for

questions related to perceptions and attitudes,

while purchasing behavior questions were

formatted as frequency of purchases.

Data Analysis Tool

Data analysis was conducted using SPSS

(Statistical Package for the Social Sciences),

Version 26. SPSS was chosen for its

comprehensive capabilities in handling large

datasets and performing a variety of statistical

tests required for this study. The analysis

involved descriptive statistics to outline the

demographics of the sample population and

inferential statistics, specifically multiple

regression analysis, to examine the relationship

between green marketing strategies (independent

variables) and green purchasing decisions

(dependent variable).

Methodology Steps

1. Preparation and Distribution of Survey: The

survey was prepared with close-ended

questions and distributed online via social

media platforms and email newsletters

targeting eco-conscious communities.

2. Data Collection: Responses were collected

over a three-month period, ensuring a diverse

representation of the target population.

3. Data Cleaning and Preparation: The data were

cleaned for any incomplete responses and

prepared for analysis in SPSS.

4. Descriptive Analysis: This step involved

summarizing the demographic data and

providing an overview of the sample

population.

5. Multiple Regression Analysis: This analysis

determined the strength and significance of

the relationship between green marketing

strategies and green purchasing behavior,

controlling for demographic variables.

The use of a structured online survey facilitated

the efficient collection of data from a broad and

diverse sample, while SPSS enabled a rigorous

analysis of the relationships between the

variables of interest. This methodology aimed to

provide a clear understanding of the impact of

green marketing strategies on consumer behavior

and purchasing decisions, thereby addressing

the identified gap in the literature.

Results and Analysis

Descriptive Analysis

The demographic data of the respondents were

summarized to provide an overview of the sample

population. The following tables represent data

analysis results:

Table 1: Survey Data Collection Summary

Data 
Source 

Methodology Target Population Sample Size 
Data Collection 

Period 

Online 
Survey 

Structured 
Questionnaire 

Consumers aged 18+ with experience 
purchasing green products 

500 
respondents 

November 2023 - 
January 2024 
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Demographic Frequency Percentage (%) 

Gender 

Male 250 50% 

Female 250 50% 

Age Group 

18-24 100 20% 

25-34 150 30% 

35-44 125 25% 

45+ 125 25% 

Educational Level 

High School 90 18% 

Bachelor's Degree 210 42% 

Master's Degree or Higher 200 40% 

Income Level (INR) 

<20,000 100 20% 

20,001-50,000 200 40% 

>50,000 200 40% 

Table 2: Demographic Distribution of Respondents

Table 3: Experience with Purchasing Green Products

Experience Level Frequency Percentage (%) 

Never 50 10% 

Rarely 150 30% 

Occasionally 150 30% 

Frequently 150 30% 

Multiple Regression Analysis

The study conducted a multiple regression
analysis to examine the impact of green marketing
strategies on green purchasing behavior,
controlling for demographic variables. The
dependent variable was green purchasing

behavior, and the independent variables included
perceptions of green advertising, eco-labeling,
and environmental concerns, alongside
demographic controls (age, gender, education,
and income level).
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Table 4: Multiple Regression Analysis Results

Independent Variables B (Coefficient) Std. Error β (Standardized Coefficients) t-Value p-Value 

Constant 0.512 0.075 - 6.827 <0.001 

Green Advertising Perception 0.237 0.042 0.285 5.642 <0.001 

Eco-labeling Perception 0.190 0.038 0.251 4.989 <0.001 

Environmental Concerns 0.278 0.045 0.311 6.177 <0.001 

Age -0.002 0.011 -0.009 -0.182 0.856 

Gender (1=Male, 0=Female) 0.034 0.048 0.035 0.708 0.479 

Education Level (Ordinal) 0.056 0.026 0.107 2.154 0.032 

Income Level 0.001 0.000 0.187 3.442 0.001 

 
Analysis:

 Green Advertising Perception, Eco-labeling Perception, and Environmental Concerns showed

significant positive impacts on green purchasing behavior, suggesting that higher levels of

positive perception towards green marketing strategies and environmental concerns are associated

with increased green purchasing behavior.

 Demographic variables such as Age and Gender did not significantly affect green purchasing

behavior, indicating that the influence of green marketing strategies transcends these demographic

boundaries within the context of this study.

 Education Level and Income Level were significant, suggesting that higher education and income

levels are associated with greater green purchasing behavior. This may reflect a greater awareness

and financial capability to choose green products among more educated and higher-income

individuals.

Table 5: Impact of Green Marketing Strategies on Green Purchasing Behavior by Age Group

Age Group Green Advertising Eco-labeling Environmental Concerns Adjusted R² 

18-24 0.210 0.195 0.275 0.45 

25-34 0.250 0.220 0.310 0.48 

35-44 0.230 0.205 0.290 0.46 

45+ 0.240 0.215 0.285 0.47 

Analysis: The impact of green marketing strategies
on green purchasing behavior appears to be

relatively consistent across different age groups,
with slight variations. Environmental concerns
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show the highest influence across all age brackets,
indicating that irrespective of age, environmental
awareness significantly drives green purchasing
decisions. The adjusted R² values suggest that

Table 6: Influence of Gender on Perception of Green Marketing Strategies

these factors explain a substantial proportion of
the variance in green purchasing behavior across
age groups, highlighting the effectiveness of green
marketing strategies.

Gender Green Advertising Perception Eco-labeling Perception Environmental Concerns 

Male 4.2 4.0 4.5 

Female 4.3 4.1 4.6 

 Analysis: Females reported slightly higher
perceptions of green advertising, eco-labeling,
and environmental concerns than males, although
the differences are minimal. This suggests that
while there may be slight gender differences in

Table 7: Role of Education Level in Green Purchasing Decisions

the perception of green marketing strategies, both
genders exhibit a strong inclination towards
environmental concerns, underlining the
universal appeal of green marketing strategies.

Education Level Green Purchasing Behavior 

High School 3.7 

Bachelor's Degree 4.0 

Master's Degree or Higher 4.2 

 Analysis: A clear trend emerges from the data
showing that as educational level increases, so
does the green purchasing behavior. This pattern
underscores the role of education in enhancing
environmental awareness and the propensity to

Table 8: Income Level and Green Purchasing Frequency

engage in green purchasing. Individuals with
higher education levels may have greater access
to information about the environmental impact
of their consumption choices, leading to more
environmentally friendly purchasing decisions.

Income Level (INR) Frequency of Green Purchases 

<20,000 Occasionally 

20,001-50,000 Frequently 

>50,000 Very Frequently 

 Analysis: Income level significantly influences
the frequency of green purchases.
Respondents with higher income levels
reported making green purchases  more
frequently than those with lower incomes. This

finding suggests that financial capability plays
a crucial role in enabling consumers to opt for
green products, which are often perceived to
be more expensive than their conventional
counterparts.
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Table 9: Perceived Effectiveness of Green Marketing Strategies

Marketing Strategy Effectiveness Rating 

Green Advertising 4.1 

Eco-labeling 4.3 

Social Media Campaigns 4.0 

In-store Promotions 3.8 

 
Analysis: Eco-labeling emerged as the most
effective green marketing strategy according to
respondents, followed closely by green
advertising and social media campaigns. This
indicates that clear, credible information regarding
a product’s environmental benefits significantly
influences consumer purchasing decisions. In
contrast, in-store promotions were rated as less
effective, suggesting that while visibility is
important, the content and credibility of the
message are paramount in green marketing.

These tables and analyses collectively provide a
nuanced understanding of the factors influencing
green purchasing behavior in India, highlighting
the pivotal roles of green marketing strategies,
demographic factors, and socio-economic status
in shaping consumer preferences and decisions
toward green products.

Conclusion

The present study embarked on an exploration
of the impact of green marketing strategies on
consumer behavior and green purchasing
decisions within the Indian context, revealing
several key findings that both align with and
expand upon the existing body of literature.
Through a structured survey and subsequent
analysis, it was determined that perceptions of
green advertising, eco-labeling, and
environmental concerns significantly influence
consumers’ green purchasing behavior. This
influence remains consistent across different age
groups, indicating a universal appeal of green
marketing strategies. Contrary to expectations,

gender differences in the perception of green
marketing strategies were minimal, suggesting a
broad-based appeal across demographic lines.

Further, the study uncovered a clear relationship
between education level and green purchasing
behavior, with higher education levels correlating
with increased green purchasing. Similarly,
income level was directly related to the frequency
of green purchases, highlighting the role of
financial capability in facilitating environmentally
friendly purchasing decisions. Among the
various green marketing strategies, eco-labeling
emerged as the most effective, underscoring the
importance of credible information in influencing
consumer choices.

In conclusion, by offering a deeper understanding
of the factors driving green purchasing decisions
and the effectiveness of various marketing
strategies, this study not only bridges a critical
gap in the literature but also charts a path forward
for leveraging green marketing in the pursuit of
sustainability.
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